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First things first....

The Maritimes !
! " ! !
# two most important programs $
% ! ! TeleClass
Leader&
- ( !
) *sales director+

Upcoming September sessions — Secure your spot now!

Authentic, Gentle and Powerful Sales Training
| "

= Decide ! !

= Approach "

= Design ) !

= Discover *$ &+
= Master * ) t- ( "

= Learn !
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"Anna Kanary's sales teleclass is one of the best investments | ever made. | quickly achieved over
1000% ROI on my teleclass fee by using the sales techniques | sharpened in the teleclass. Whether
you are an introvert (like | am) or an extrovert, Anna's sales techniques are extremely powerful and

allow you to conduct the sales process with the utmost integrity, close the sale, and actually enjoy
the sales process. Anna is a warm and skilled teleclass facilitator who gives 110% to her students.”

-- Dan Johnson, CEC, Performance Mastery, www.performancemastery.com
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Certified TeleLeader Training
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A $399 Value of 7 LIVE Sessions for Only $249Us!
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This Months Tip!

another juicy tip
!

The Elements of a Great Sales Presentation

!
understand, respond to and buy O !

# !
* +
Notice the
order ) 2
1 # 8 (
a potential client"
7 Introduction — #
9 Build rapport and trust - "l
8 Ask questions to uncover needs — !
(! "
& ! right) ?
/ Talk about your services —
@8 A I more about results and benefits
less about how $ *
1,
= Ask them to buy — 1 @8 /"

B C 1
6 “You are hired!” Or “l just made another sale!”
! to a group of people"
7 Introduce yourself and your business !

)

9 State the situation as is currently exists —




8 State the ideal solution — your D # ideal
D+$ ( D3 " 5+ % *$p
D3 " 51
/ Introduce your service or product -
1

= Ask for the sale — C ! I “*yest
6 Be open for an objection or two —

“You are hired!” Or “l just made another sale!”

Authentic, Gentle and

Powerful Sales Training 3 5 0
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Please forward this EZine to others who you feel might benefit.

4 %
, , H !
2 improve your confidence and inspire and motivate
n A
Next month" ! overcome the urge to tell people about what you do
too soon *feature dumpingt+
A n
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